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UPDATING DOC QUICK GUIDE

Updating the text

DON’T DELETE THE ORIGINAL TEXT - just highlight it 

and then start typing (without pressing delete) or highlight and 

paste to match formatting (by the below methods).

= As when the text is deleted then it picks up the formatting of 

the text above it (when it is in a text box with a few formats).

Paste in from another document or source: 

1. Highlight text in other doc or source

2. Control + C

3. Highlight the text that you want to replace in this document 

then

On a PC: Right click and select Paste option: Keep text only

On a MAC: Click Edit in very top bar – Paste to match 

formatting

Text styling

Body copy: Gotham Book 8.5pt + Black

Sub -heading: Gotham Bold 10pt + Bayleys blue

Main headline: Gotham Light 34pt + Bayleys blue

Colour

Bayleys blue: Select blue

in the theme colours .

If you need it the colour value is: 

R0 . G38 . B75

BEFORE YOU START

Make sure you have read and understand the 

PowerPoint Guidelines document. Which you 

can locate on Bcentral .

NOTE: These instructions off to the side will not print or appear 

on your pdf document.
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report
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image size
19.5 cm height x 15cm wide

A landmark property

On one of the most picturesque approaches to Christchurch, the original Gate House at 136 Old Tai Tapu Road 

is now available for sale. Rarely does a property of such heritage, provenance, and potential come to market.

Originally constructed as part of the grand Lansdowne Estate, which we have recently had the privilege of 

selling the Gate House is forever linked with one of Canterbury’s most significant country houses. With its 

storybook gingerbread profile, steep gables, and heritage detailing, it has long captured the imagination of 

those passing by.

Most recently, the Gate House has been home to the renowned Bicycle Thief restaurant, celebrated as a 

destination for dining and events. The site is already well established for hospitality, with covered patios, sealed 

off-street parking, mature grounds, and multiple outbuildings. For those seeking a commercial venture, it is 

ready and consented to be re-established as a thriving restaurant, function venue, or boutique enterprise.

Equally, for the buyer with vision, the property offers a once-in-a-lifetime opportunity to reimagine this 

landmark as a distinguished private residence. It’s history, architectural charm, and established setting make it 

an exceptional canvas for transformation into a truly unique home of significance.

In a location where opportunities are becoming increasingly scarce, the Gate House represents a rare blend of 

history and future potential whether for hospitality, commercial use, or residential prestige.

Introduction
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136 Old Tai Tapu  Road, Kennedys Bush

Legal description L ot  1  DP 21280 CT CBA1/932

Website bayleys.co.nz/5528070

Rates Selwyn District Council Rates $6,892.45 incl. GST per annum

Capital valuation

Land  $185,000

Improvements  $745,000

Capital Value  $930,000  July 2026

Floor area 163 sqm (more or less)

Land area 1040 sqm (more or less)

Levels One

Property files
Please copy and paste this website address into your internet browser 
to download the property file: https://www.propertyfiles.co.nz/5528070

Heating Open fire

The property
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Photo gallery
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A Deadline sale is in essence a simplified Tender, without the formality and with more flexibility. It is favoured  over Tender 

for these reasons with Tender now being reasonably rare.

A property is promoted over several weeks inviting offers to be submitted by purchasers before a specified time on a 

specified date -  the Deadline. After the Deadline, the Vendor generally has five working days to determine which offer is 

most attractive, and if necessary to negotiate price and/or terms with one, or more, of the offerors. During this period none  

of the offers can be withdrawn.

The offer is made on a pre -prepared standard Auckland District Law Society Sale and Purchase form to which any special 

requirements of the Vendor have been added. A property LIM, copies of the Titles and other material required for an 

interested party’s due diligence is obtained and available from the Agents early in the marketing campaign. The marketing 

time frame usually enables the purchaser to arrange their finance well prior to the Deadline. 

The objective is to enable purchasers to make their offer unconditional when presented, however the method of sale allows 

purchasers to add clauses to suit their circumstances, such as being conditional upon the sale of their property. 

As with all offers for purchase there are two components for a vendor to consider – price and conditions (terms). A lower, 

unconditional offer may be more acceptable to a vendor than a higher offer with conditions, as an unconditional offer gives 

certainty. It is therefore beneficial for an offeror to complete all due diligence before the Deadline and make an 

unconditional offer.

Unlike a Tender where the offers must be submitted on the due date in a sealed envelope at a determined place, the 

flexibility of Deadline sale allows an offer to be delivered or emailed to the Agent by the Deadline. The integrity of the 

Deadline sale method is based on confidentiality. Bayleys warrant that the only parties that will know the contents of an 

offer are Bayleys personnel involved in the process, the Vendor and the Vendor’s advisors. This is a non -negotiable Bayleys 

minimum standard. 

Whilst a cheque for the deposit is not required to accompany the offer, if the offer is accepted, the successful offeror will  

need to be able to pay the deposit immediately the agreement is signed by all parties. 

Unlike a Tender where the offers are all presented at that specified time and date, an offer can be presented at any time 

prior to the Deadline. Thus if a purchaser elects to submit an offer prior to the Deadline, the Vendor is free to accept that  

offer if they so wish. 

This situation is rare but can occur when an offer is made and the Vendor believes they will not achieve a better offer by 

completing the campaign. If an early offer is made Bayleys’ best practice is to consult all other parties known to them who 

are engaged in due diligence on the property, making them aware an early offer has been received and allowing them the 

opportunity to also make an offer prior to the Deadline. Other parties are given a very short time frame (24 to 48 hours or a s 

the Vendor directs) in which to make their offer so it is prudent to complete due diligence early.

During the week following the Deadline an offeror may be contacted by the Agent with suggestions from the Vendor to 

negotiate changes to price or terms to make their offer more acceptable to the Vendor.  Equally however, an offeror may 

not be contacted. It is the Vendor’s choice and often a vendor may accept an offer immediately without consulting other 

parties. It is therefore most prudent for offerors to make their very best offer at close date. It may be their only opportun ity .

In Summary: 

• A “clean and simple” offer is always best 

• An offeror may make an early offer if they wish, but it needs to be strong 

• It is best to complete due diligence early 

• The vendor may choose to negotiate with one, or more, of the offerors 

• The vendor may choose not to negotiate with any of the offerors 

• Always be frank with the agent – they can help you best when they are clear what it is you are trying to achieve

Deadline Sale Protocol
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ADDITIONAL PAGE LAYOUT

Delete if not needed.

Insert plan or appendices visual.

Disclaimer

This  information  Memorandum,  title  or  other  supplementary  property  information  (the  “Information”)  has  

been  prepared  by  Whalan  and  Partners  Limited,  trading  as  Bayleys  (“ Bayleys ”)  as  agent  for  “the  Vendor” . The  

Information  contains  information  that  is  publicly  available  and/or  sourced  from  third  parties  and  capable  of  

independent  verification . It  has  been  prepared  solely  to  assist  interested  parties  in  deciding  whether  to  further  

their  interest  in  the  Property  and  Whalan  and  Partners  Limited  is  acting  as  a  conduit  and  merely  passing  this  

information  over . Prospective  purchasers  must  not  confine  themselves  to  the  contents  of  the  Information  but  

should,  in  conjunction  with  their  professional  advisors,  make  their  own  evaluation  of  the  Property  and  conduct  

their  own  investigation,  analysis  and  verification  of  the  data  contained  in  the  Information  and  otherwise  

concerning  the  Property . Such  evaluation  should  extend  to  and  include  whether  there  has  been  a change  in  

the  affairs  or  prospects  of  the  Property  since  the  date  of  the  Information  or  since  the  date  as  at  which  any  

information  contained  in  the  Information  is  expressed  to  be  applicable .  

  

Bayleys  and  the  Vendor  have  not  verified  any  of  the  detail  contained  in  the  Information  and  Bayleys  and  the  

Vendor  make  no  representation  or  warranty  as  to  the  accuracy  or  completeness  of  the  information  and  

neither  Bayleys  nor  the  Vendor  accept  and/or  shall  have  any  liability  whatsoever  for  the  accuracy  of  any  part  

of  the  information  including  any  liability  for  any  statements,  opinions,  information  or  matters  (expressed  or  

implied)  arising  out  of,  contained  in  or  derived  from  the  Information,  or  any  omissions  from,  or  failure  to  

correct  any  information,  or  any  other  written  or  oral  communications  transmitted  to  any  recipient  of  the  

Information  in  relation  to  the  Property .
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Certificate of title
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Deadline Sale (unless sold prior)
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Chris Flanagan

027 433 4657

chris.flanagan @bayleys.co.nz
WHALAN AND PARTNERS LTD, BAYLEYS ,

LICENSED UNDER THE REA ACT 2008

b ayleys.co.nz/5528070

bayleys.co.nz

Any interest in this property should be registered with the vendors agency. Contents on the proposal do not form any part of the contract. 

While care has been  taken in their preparation, no responsibility is accepted for the accuracy of the whole or any part and interested 

persons are urged to seek legal advice and to  make their own enquiries and satisfy themselves in all respects. Whalan and Partners Ltd, 

Bayleys, , Licensed under the REA Act 2008.

Disclaimer: The contents of this document do not form part of any contract. This document has been compiled using information 

provided by third parties, and Bayleys  accepts no responsibility for its accuracy or completeness. In all cases, interested parties should 

conduct their own verification of the information in this document, as well as their own investigation and analysis of the pr ope rty 

described in it. All parties are urged to take legal advice before entering into any contract or agreement regarding the prop ert y 

described herein.
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